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LǘΩǎ ŀƭǊŜŀŘȅ 5ŜŎŜƳōŜǊ ŀƴŘ ǘƘŜ ŜƴŘ ƻŦ ǘƘŜ ȅŜŀǊ ƛǎ ƴƻǘ ŦŀǊ ŀǿŀȅΦ ²Ƙŀǘ ƳƻǊŜ 

could we have asked for, but to be an investor in this current market.  I am 

seeing properties being sold at prices similar to what they were in the early 

nineties.  What does this means to investors? Properties you can buy today 

will create positive cash flow as rental units and Investors will look back to 

нллу ŀƴŘ нллф ŀƴŘ ǿƻƴŘŜǊ ǿƘȅ L ŘƛŘƴΩǘ ōǳȅ ƳƻǊŜΦ  {outh Florida is still a 

desirable place to live and properties will increase in value as the number 

of houses diminishes in the next five years.    Interest rates are going down 

and soon we should see the Banks starting to release more of the funds 

that were designated for them from the bailout program.   

We have completed our last Mentoring session in November and I am 

happy to see how well our participants are doing.  Our next Mentor Class 

will be Friday and Saturday January 30th and 31st. Nothing would make me 

happier than to be able to pass on my twenty years of buying and selling 

single family homes knowledge to other Investors.  My partner David 

5ƛƴƪŜƭ Ƙŀǎ ōŜŜƴ ōǳȅƛƴƎ ŀƴŘ ǎŜƭƭƛƴƎ wŜŀƭ 9ǎǘŀǘŜ ǎƛƴŎŜ мфтр ŀƴŘ ōŜǘǿŜŜƴ ǘƘŜ ǘǿƻ ƻŦ ǳǎ ǘƘŜǊŜ ƛǎƴΩǘ ƳǳŎƘ ǿŜ ƘŀǾŜƴΩǘ ǎŜŜƴ 

or experienced in this South Florida market.  Take advantage of Dave and I at our next Mentor class. 

I want to take a moment to thank detective Richard Davis and detective Mitch Gordon who were our guest speakers at 

our last BREIA meeting, who talked about white collar crime and what to look out for. Remember our educational hour 

at the beginning of each meeting.  On Wednesday January 7th 5ŀǾŜ ǿƛƭƭ ōŜ ǘŀƭƪƛƴƎ ŀōƻǳǘ ά²Ƙŀǘ ŎǳǊǊŜƴǘƭȅ ŀǊŜ ǘƘŜ Ƴƻǎǘ 

ǇǊƻŦƛǘŀōƭŜ ƭŜŀŘǎ ŀƴŘ ŘŜŀƭǎέ ŀƴŘ ƻǳǊ ƎǳŜǎǘ ǎǇŜŀƪŜǊ ǿƛƭƭ be John and Donna McNeil who are the originators of the yellow 

letter, which will create a 10% to 35% response when sent out.   

I recommend all of you to visit our web site www.breia.com and click on the link http://breia.com/jlle1202.html you will be 

able to hear, right from the horseôs mouth, the conversation Dave had with the Attorney Generalôs office staff regarding 

what investors can and cannot do when dealing with people who are behind on their mortgages payments.    

I encourage all of you to use BREIA as a stepping stone to your real estate investing success and network with the other 

investors that come to our meetings. Utilize our corporate members that are always available to give you the tools that 

will help you to be successful.  As always, I look forward to meeting and greeting all of you and I will always endeavor to 

give you as much knowledge as possible to contribute to your success. 

 
 

 

http://www.breia.com/
http://rs6.net/tn.jsp?e=001AJnK-B_B2uRKtlj-EQfa6Oo4vnqaq48-Jr8V0DyH3HHzKd8YiR09E8SEOuiOA49qwc8fBZPS_kjfeNzh4xMfqltm4TRwbxTHRwkwtvop9v8H55SQohx4YA==
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February BREIA Meeting 
Our Next Meeting is Wednesday, February 4, 2009 
Join us at the IGFA Fishing Hall of Fame just off I-95 and Griffin Road. 

the address is 300 Gulf Stream Way, Dania 
 

ñCome by and enjoy sharing our Teamôs over 100 years of investment experience.ò 
 

Finger food will be served as usual to the first 100 attendees - so get there early! 
 

ñNetworking and Interaction with our Corporate Sponsorsò - starts promptly at 5:30pm and is 
available until 7:00pm.  
ñEducational Hourò - starts promptly at 6:00pm and ends at 7:00pm.   

 ñSurviving and Thriving in Todayôs Chilling Market ï What to do and How to do it!ò  
ñRegular Presentationò - starts promptly at 7:30pm and ends at 9:00pm. 

By popular demand we have the originators of the Post Bankruptcy ReportÊ! 

 

Real estate investors and lenders view Bankruptcy as Kryptonite!  Neither lenders nor 
investors want to get involved with these time consuming and lengthy Federal 
lawsuits.  Not only can they take forever, but the end result is often determined by a 
Trustee appointed by the court that has no regard for the lenders or investors. 

Mark Klee and Caryn McKinney are the two founding partners of the Post Bankruptcy 
ReportÊ.  Mark comes from a corporate background and Caryn spent her ófirst careerô 
as a professional racquetball player. They now have combined investing experience of 
over 20 years and have both been investing full-time for the past seven years.  

About five years ago, Mark and Caryn began delving into pre-foreclosures and soon 
thereafter discovered a large niche that many investors seem to be afraid ofé 
bankruptcies. The more they learned, the higher their profits soared!  

Now, Mark and Caryn are the only national voice on bankruptcies as they share their 
experience and knowledge across the country.  Their easy-going, straight-forward 
approach to teaching what investors need to know about bankruptcies comes from ñin 
the trenches,ò real-life experience. Investors are thrilled to discover that it is possible 
to ñremove the fearò and simplify bankruptcies as Mark and Caryn make even the 
details easy to understand.  

As an Investor or Realtor, the opportunity exists for this overlooked segment of the 
real estate market.  You can be the first to get the deal or the listing using their 
bankruptcy investing experience. 

They are well known for their article series entitled: 
Investorsô Best Kept Secret:  How to Make an Easy $100,000 in the Next Ten 

Months é No Experience Required! 

Call us for more information at 954-318-6042 

http://postbankruptcyreport.com/
http://postbankruptcyreport.com/
http://postbankruptcyreport.com/
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Join us at the IGFA 
Fishing Hall of 

Fame just off I-95 
and Griffin Road. 

 

Check www.BREIA.com 

for more information or 

ƭƻƻƪ ŀǘ ƻǳǊ ŜǾŜƴǘΩǎ 

calendar 

http://www.breia.com/
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Reverse mortgages are complex loans that may seem 

like the answer to a tight retirement budget. For some, 

they are financial salvation, but the devil can be in the 

details. 

By MP Dunleavey  

A couple of years ago, when I first heard about reverse 

mortgages, I encouraged my father to get one. 

I was pretty excited. Like most retirees, he was living on 

a tight budget, and a reverse mortgage seemed like a 

no-brainer way to slash his expenses (and a quick way 

for his worried daughter to have some peace of mind). 

But by the time we heard that my dad didn't qualify (he 

hadn't owned his house for long and didn't have much 

equity), I had learned a few things that made me realize 

he had dodged a bullet.  

Yet when my mother, who is separated from my father, 

recently said that she was considering a reverse 

mortgage, I thought it was a brilliant idea. Her housing 

expenses are too high, and she has enough equity. In 

fact, I urged her to get one ASAP. 

And those, dear reader, are the two faces of the 

reverse-mortgage monster: For some homeowners it's 

too scary to even look upon; for others it offers the 

promise of financial salvation.  

The key is to look both ways twice before you commit 

to this complex backward loan.  

First, the good news  

At first, reverse mortgages sound as if the tooth fairy 

went into real estate with Santa Claus.  

Assuming you qualify, the bank pays off your existing 

mortgage and, after deducting some fees, gives you 

most of your remaining equity in a lump sum, line of 

credit, monthly payments or some combination. 

That's right: You don't make monthly payments 

anymore -- the bank pays you!  

And although a reverse mortgage is technically a loan, 

you don't have to pay back a dime as long as you live in 

the house. 

Who invented this, and how fast can you get one? Alas, 

they're available only to folks who are 62 or older. And 

before you pay someone to forge your birth certificate, 

there's more to know.  

Now, the not-so-good news  

With the economy in a swivet this past year, the 

popularity of reverse mortgages has been rising.  

For the fiscal year ending Sept. 30, about 112,000 

reverse mortgages were processed, according to Peter 

Bell, the president of the National Reverse Mortgage 

Lenders Association. That's more than double the 

40,000 loans that were processed just three years 

before. 

Still, most seniors are wary, and for good reason. A 

reverse mortgage, also called a home-equity conversion 

mortgage, is actually a way to refinance your home.  

As with a refi, homeowners are on the hook for all the 

usual closing costs (attorney's fees, appraisals, title 

insurance, etc.). 

Remember: It's your equity, but the bank is lending it to 

you so that you can remain in your home. Based on new 

rules, homeowners can borrow up to $417,000 (more if 

they live in Alaska, Hawaii, Guam or the U.S. Virgin 

Islands). 

Borrowers also have to pay a loan origination fee of 2% 

on the amount of their loan up to $200,000, and an 

additional 1% for whatever they borrow above that 

amount. The origination fee is capped at $6,000. 

 

Instead of kicking back and weeding the garden, the 

new retirees are taking time to pursue dreams that 

range from hang gliding to Ironman races to divinity 

school. 

http://articles.moneycentral.msn.com/Commentary/Experts/Dunleavey/MP_dunleavey.aspx
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Thus, if the bank allows you to tap $200,000 worth of 

your equity for a reverse mortgage, you'd pay $4,000 in 

origination fees.  

You'd also have to pay 2% of the loan for the mortgage 

insurance premium. Now you're up to $8,000 in fees. 

There's more. 

In addition, lenders charge a monthly service fee, called 

the service fee set-aside, that can add on thousands to 

the final cost of the loan, when the fee is usually 

assessed. 

Most fees are deducted from the amount you borrow; 

you don't pay them out of pocket, but they significantly 

reduce the cash you get. 

The high cost is why 63% of those who shopped for a 

reverse mortgage ultimately decided against it, 

according to a December 2007 AARP survey. Often, 

people can get more cash by selling their house. 

When the loan comes due  

Reverse mortgages get even trickier in their repayment 

terms.  

As long as you live in your home, you don't have to pay 

back the loan. You can leave your home for up to one 

year for health reasons, and it won't trigger repayment.  

But once you move somewhere else, or die, the loan 

comes due.  

Most people sell their homes (or their survivors do) to 

pay back the reverse mortgage. If the proceeds from 

the sale cover the reverse mortgage and then some, 

you or your heirs get to keep the profit, the same as 

selling a home with an ordinary mortgage. 

Two strange benefits:  

¶ If your home's value dropped and the sale 

didn't cover all the equity that you had tapped, 

neither you (nor your heirs, if you've died) 

would owe any money. The bank would take a 

loss. 

¶ If you picked the monthly payment option for 

getting your cash and lived longer than 

expected, the monthly payments would keep 

coming, even if the total exceeded the initial 

amount of the loan. 

Would it be worth it to you? New laws require 

homeowners to get counseling first to help them 

decide. But here are two scenarios to consider:  

A tale of 2 reverse mortgages  

Lisa Riggins, a member of the Women in Red who lives 

in Las Vegas, says that her grandmother, who is 71, 

recently took out a reverse mortgage, and that it was 

the perfect solution to a difficult situation.  

Riggins' grandmother owned her home outright, and, 

thanks to a life insurance payment after her husband's 

death, she had no debts. But with the passing of her 

spouse, the grandmother's income was cut in half. "She 

could pay her bills, but barely," Riggins says. 

Although her grandmother paid about $10,000 in fees 

to obtain a $150,000 reverse mortgage, Riggins says it 

has been worth it. "Her quality of life is so much 

better," says Riggins. "She doesn't have to watch what 

she spends, and we don't have to worry whether she 

can afford her groceries. It really was the perfect option 

for her." 

That's not everyone's story. 

As the reverse mortgage association's Bell emphasizes: 

"It's important to think through what your long-term 

plans are. You could get the reverse mortgage and 

spend down the wealth you've accumulated in your 

home -- and find you have more needs, but there's 

nothing there anymore." 

This is what happened to Alexis Sheppard's 

grandparents. Sheppard is a member of the Women in 

Red who lives in Mesa, Ariz. When I spoke to her, she 

was packing for a trip to California, to help her 

grandparents, ages 75 and 76, file for bankruptcy. 

http://articles.moneycentral.msn.com/SavingandDebt/Advice/MeetTheWomenInRed.aspx
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"The irony of all of this is that 10 years ago, my 

grandparents had paid off their house in full," Sheppard 

says. "They were doing fine." 

They took out a first mortgage several years ago to fund 

a business venture that went bust. Next, on the advice 

of a relative, they took out a reverse mortgage, in one 

lump sum. 

Instead of kicking back and weeding the garden, the 

new retirees are taking time to pursue dreams that 

range from hang gliding to Ironman races to divinity 

school. 

"Everything might be different if they had taken out the 

loan in monthly payments," says Sheppard. "Then they 

would have used those smaller amounts for living 

expenses." 

Instead, Sheppard says, her grandparents viewed the 

loan as a windfall, and they spent it. "They redid the 

floors, installed new carpets, bought new furniture." Of 

course, the reverse mortgage didn't lead Sheppard's 

grandparents into bankruptcy. But by not 

understanding the complexity of the loan -- or their own 

financial needs -- it pushed them faster into a 

downward slide. 

Now, Sheppard hopes, the reverse mortgage may turn 

out to be their one saving grace. "As long as they live in 

that house, they don't have to pay back the reverse 

mortgage," she points out. 

And because the reverse mortgage paid off their first 

mortgage, they won't have monthly payments either. 

If they can square away their other debts through 

bankruptcy, she says, "maybe we can work out a 

budget, so they can return to normal living." 

Published Nov. 19, 2008 

. 

 
 

 

 

"GUARANTEED SOLUTIONS FOR ANY AND ALL 

FORECLOSURE PROBLEMS" 

Discover 32 Ways to Resolve Any Foreclosure Immediately,  AND 12 Ways For You To Make 

Money  Even If You Lose Your Home OR  Have Lost It To Foreclosure  As Much As 15 Years Ago!  

(This Information Is Not Known By Many)  

Visit http://book.stopmyforeclosuremess.com to learn more! 

http://book.stopmyforeclosuremess.com/


7 
 

BY MONICA HATCHER 

The buyer of that ramshackle foreclosure down the 
street just might be the government.  

In coming months, South Florida cities and counties will 
be armed with more than $161 million in new federal 
grant money and a mandate to stabilize falling home 
values and decay in neighborhoods hardest hit by the 
real estate downturn.  

Their spending plans include buying and rehabbing, 
reselling or renting out property repossessed by banks 
through foreclosure, a first for many small 
municipalities without housing authorities. Cities may 
also use money to develop new projects and tear down 
neighborhood eyesores.  

Miami Gardens' plans include using homes to help 
young adults aging out of foster care. Miramar wants to 
give financial aid to middle-income home buyers.  

Hialeah wants to build more $300-a-month rental units. 
And Miami-Dade plans to use some money on the once 
fraud-wracked redevelopment of the Scott Carver 
housing project in Liberty City.  

The funds represent South Florida's share of a $3.9 
billion pot offered as part of a larger housing stimulus 
plan passed by Congress this summer.  

The stimulus money comes as the state's housing 
market continues to slog along under historic 
foreclosure rates, unsold homes and growing economic 
malaise. In all, Florida will get $541 million, with $91 
million going to state government.  

When it comes to house hunting, governments don't 
lack for choices. As of Oct. 31, banks owned 10,725 
homes in Miami-Dade and 10,234 in Broward, according 
to RealtyTrac data released Thursday.  

And foreclosures keep rising: In October, foreclosures 
were up 53 percent in Broward and 97 percent in 
Miami-Dade over a year ago, RealtyTrac reported. The 
figures mean one of every 114 homes in Broward is 
either headed into foreclosure or already bank-owned. 
In Miami-Dade, it's one of every 93 homes.  

Lenders have already begun knocking on doors at 
Miami-Dade agencies, county officials said. The county 
will get $62.2 million, the largest share of any locality in 
the country.  

''This is not a whole lot of money in reality, but I think 
there will be a whole broad spectrum of people we can 
help. The magnitude of the problem is really huge,'' said 
Robert Cruz, chief economist for Miami-Dade.  

NEW UNITS  

Housing administrators' tentative plan is to spend 
almost $37 million buying bank-owned single- and 
multi-family properties, hoping to add roughly 342 new 
units to its affordable housing stock. The county now 
owns 10,000 units. There are 71,000 people on the 
waiting list for those as well as privately owned units 
through Section 8.  

The rest will be spent demolishing 80 blighted 
structures as well as on homeownership counseling and 
mortgage assistance for about 130 families. The county 
will leverage nearly $9 million for infrastructure needed 
to complete work on the Scott Carver HOPE VI housing 
project, which will help bring 236 new units online 
when finished. In all, they expect to directly aid 1,500 
families.  

The County Commission will vote on the plan next 
Thursday. Broward approved its plan Thursday.  

FORMULA USED  

To decide how much money communities get, the U.S. 
Department of Housing and Urban Development used a 
formula accounting for the number of subprime loans, 
bank-owned homes and defaults. How they use the 
money is largely up to them, provided they create more 
affordable housing for low- to middle-income families.  

''The fact you got a large amount indicates the size of 
the problem in your community,'' said Dan Rosemond, 
Miami Gardens' community development director. The 
city will get $6.86 million it will use to buy 25 homes. 
Code enforcement officers have already identified 25 
that will be demolished.  
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Four other Miami-Dade cities qualified -- Miami, North 
Miami, Hialeah and Homestead, widely known for their 
foreclosure problems.  

Other municipalities could get money from the state's 
entitlement.  

Thirteen jurisdictions in Broward will get money, 
including the county's $17.76 million. Miramar gets 
more than $9 million, which it plans to use to help an 
estimated 75 new buyers with financing and grants.  

Some government administrators who are entitled to 
far less question how much good the money can do.  

North Miami housing manager Tom Calderon said with 
only $2.84 million, the city may be able to buy 12 bank-
owned foreclosures among the roughly 1,000 within its 
boundaries.  

Calderon said ideally the money would be used to 
target areas with the most foreclosures. Studies have 
shown a single foreclosure can lower the values of all 
homes within an eighth of a mile by 0.9 percent. The 
impact is amplified as the number of foreclosures on 
the block increase. But in North Miami they are 
everywhere, Calderon said.  

''The money is for neighborhood stabilization, but how 
do you stabilize an area when there might be three or 
four on the same block and you can only buy one or 
two? You still have the vacant homes,'' Calderon said.  

CHALLENGES  

Cities face other challenges in using the money as 
prescribed, such as suddenly bearing the burden of 
owning and managing property.  

''The city of Homestead does not want to be a landlord, 
I'll tell you that right now,'' said Laurin Yoder, the city's 
community development manager. Homestead was 
considering hiring a property management company or 
deeding their foreclosures to a nonprofit that would 
maintain the homes until they could be sold.  

Miami Gardens plans to hire real estate agents to do 
the negotiating.  

Cities will be responsible for their homes' upkeep, 
property taxes and insurance. Another challenge: The 
homes must be sold to income-eligible buyers who 
intend to live there. The sluggish housing market and 
credit crunch could make that difficult.  

''Are we going to get banks to loan to people? Because 
money is still tight. And we have to find qualified 
individuals,'' said Dan Keefe, assistant to the Plantation 
mayor.  

To line up homes with potential buyers, Keefe said 
Plantation would likely start by reaching out to city 
employees first. North Miami plans on doing the same, 
since financial help can be offered to households 
making 120 percent of the area's median income, or up 
to $72,350 for a family of four. The income limits are 
high enough to help people like police officers and 
teachers, Calderon said. In Broward, families of four 
making as much as $85,440 are eligible.  

EARNINGS OBSTACLE  

A separate obstacle comes, though, in making sure 25 
percent of city grant money goes to families of four 
earning less than roughly $30,000 in Miami-Dade and 
roughly $36,000 in Broward.  

''It's difficult to put a family of four making $30,000 into 
a home because even if you gift it to them, there are 
taxes, insurance and the regular cost of owning a 
home,'' said Homestead's Yoder. ``We're not exactly 
sure how we're going to make it work.''  

Hialeah's solution is to use its entire $5.38 million to 
build a rental complex similar to a recently finished 300-
unit affordable housing project on Okeechobee Road, 
said Fred Marinelli, director of the city's grants and 
human services department.  

''We would rather get it close to the people, rather than 
turn around and give it to the banks,'' Marinelli said, 
adding the grant allows the city to develop these units 
on Hialeah-owned land. He expects to build around 45 
units that will be leased to residents on the county's 
affordable housing waiting list for $300 a month.  

HUD RULES  

Cities that have decided to buy, though, are also 
concerned about adhering to HUD rules requiring them 
to negotiate a 5 percent discount with lenders for each 
property and a 15 percent discount for all properties 
combined. Smaller cities, who may be able to buy only a 
handful of homes, wonder if lenders will cooperate.  

 

''The county's $62 million is a lot different than our $7 
million, and banks have a little more economy of scale 
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in terms of trying to negotiate with the county,'' Miami 
Gardens' Rosemond said.  

Of the many obstacles cities must navigate in spending 
the grant money, perhaps the most daunting is the time 
in which to get it all done. Local governments had six 
weeks to pull together their spending plans to meet a 
Dec. 1 deadline. After they get the green light, all the 
money must be obligated in 18 months and projects 
done in four years.  

''The government expects us to act quickly, so we're not 
going to have time to create a new program because 
those need to be tested, and time is of the essence,'' 
said Gus Zambrano, Miramar's economic development 
director. The city will use a program that is already in 
place to distribute its $9.31 million in grants and loans 
to individuals who will buy foreclosures, in some cases 
sharing future profits with homeowners.  

The biggest flaw Calderon of North Miami sees is that 
none of the grant money may be used to help people 
currently at risk of foreclosure, a point of confusion for 
many current homeowners.  

''We're not allowed to use one penny for prevention,'' 
Calderon said, ``It's for neighborhood stabilization. But 
how do you stabilize a neighborhood better than 
making sure people stay in their homes? 

 

 

Citigroup late Monday said it will modify the terms of 
about $20 billion in mortgages in an effort to help 
homeowners keep their homes.  

Citi said it will halt foreclosure on the home of any 
eligible borrower who plans to stay in a home, if it is the 
borrower's principal residence, the homeowner is 
working in good faith with Citi and the homeowner has 
sufficient income to make affordable mortgage 
payments. 

Citi will target areas that have higher-than-normal 
foreclosure rates, like California and Florida, and 
expects to help about 500,000 borrowers. The bank has 
helped about 370,000 families avoid foreclosure, 
representing about $35 billion in mortgages. 

  


